Good Distribution Practice (GDP) Health Care Logistics

LKQ Belgium has hired a new Sales & Marketing
Director

Good Distribution Practice (GDP) refers to
the EU directives issued for the distribution of
pharmaceutical products.
Logistics and distribution in the
pharmaceutical sector are no simple matter.
Guaranteeing product safety and quality is of
crucial importance for the pharmaceutical
industry.
Transport always takes place under
particularly strict conditions and the
medicines must arrive at their destination in
the best conditions: on time and under
constant temperature!
At the same time, the storage and handling of
pharmaceutical products must be carried out
under optimum conditions with special
attention to the identification of "counterfeit"
products. These not only present a safety
risk, they can also damage the image of the
producer.
Obtaining a GDP certificate therefore
requires a well-considered approach and can
take the necessary time: from documenting
tasks and responsibilities, to defining
effective processes to demonstrating results.
If you want more details about this subject,
please contact us without any obligation.
info@deputter.co

Planner Barging for De GraveAntverpia

LKQ Belgium is the largest
supplier of aftermarket
automotive parts for
professionals. Their national
wholesale network ensures
short-term supply.
The company consists of the Parts, Coatings and Tools &
Equipment divisions and has an order platform full of technical
information. The helpdesk has a hotline for all vehicle and product
technical questions. Through various acquisitions in Belgium in
recent years, LKQ has become the market leader with 23
branches.
To further support the growth of the activities, a driven Sales &
Marketing Director was recruited through De Putter & Co. Mathias
Brusselle has a broad international management experience in
Automotive, and this in the field of sales and after sales.
Customer: LKQ Belgium
www.lkqbelgium.be

A Planner Barging was recruited to continue
the company's growth. Manuel Lechantre, a
former barge master with planning experience
was the perfect candidate for this job.
Currently, De Grave-Antverpia is once again
calling upon the expertise of De Putter & Co
for the recruitment of charterers for inland
navigation.
Customer: De Grave-Antverpia
www.degrave-antverpia.be

Successful recruitment of a new Area Sales Manager
for Jost Benelux
JOST is European leading supplier of
fifth wheel couplings for trucks, trailer
components, steering systems and
axles for trucks and trailers and
hydraulic cylinder products. Trailer
axles of the DCA brand are also part of the product range.
Thanks to their strong innovative focus and continuous
development, they have become the market leader in their
industry. Their global network enables them to estimate the needs
of local customers and offer them an excellent service and
tailormade solutions.
In order to guarantee the further expansion of the activities, they
made appeal on the consultants of De Putter & Co. Movses
Movsisyan is the new als Area Sales Manager Belux who will
support the team.

Truckland appoints Site Manager in Beerse
Truckland Group is the largest
retail partner of DAF Trucks in the
Netherlands. In Belgium they
moved to a new garage in Beerse,
where they distribute DAF Trucks
and Fiat Professional for the
greater Turnhout region.

They appealed to the expertise of De Putter & Co to find a site
manager for this new subsidiary.
Robert Pernet was recruited to further develop Truckland's
activities. He has a rich experience in automotive management.
Customer: Truckland
www.truckland.nl

This logistics provider with offices in Dendermonde
and specialized in the transport and handling of
temperature controlled goods, obtained the BRC
certificate for warehousing and distribution at the
end of last year. With this certificate the company
meets the increasing demand of its customers.
Kris De Leeneer
has been ISO
22000 certified
for a long time.
In the food
industry, the
BRC certificate
means that a
supplier can submit strong guarantees concerning
food safety, traceability and quality. For Kris De
Leeneer, managing director, obtaining the BRC
certificate was a crucial next step in the continuous
development of the company.
For years, De Putter & Co has been Kris De
Leeneer's regular partner for setting up and
implementing different quality standards. It was
therefore self-evident for them to call on our
knowledge and expertise again.

Customer: Jost Benelux
www.jost-world.com
De Grave-Antverpia, part of Imperial Logistics
and the Rhenus Group, has over 65 years of
tradition. It is one of the most important inland
shipping companies in Belgium. With its
versatile fleet, which consists of about 70
barges and 12 pushers, the shipping company
provides a wide range of services in Antwerp
and other ARA (Amsterdam-RotterdamAntwerp) ports. Every year the company
transports about 6 million tons of goods in the
ARA area and far into the hinterland.

Kris De Leeneer obtains BRC certificate

Customer: Kris De Leeneer
www.deleeneer.be

De Putter & Co mediates in the
acquisition of Deurnese
Transportmaatschappij by Distrilog
Distrilog Group has taken over the transport
activities of Deurnese Transport Maatschappij. For
Distrilog Group this acquisition is a logical
consequence of the continued scaling in which the
benefits of the two companies are merged into a
larger whole. With the acquisition of DTM, Distrilog
is taking another major step forward to expand its
transport and distribution activities. All DTM staff
and vehicles will be integrated into the current
Distrilog Group structure.
For DTM, this approach is a conscious strategic
choice to fully focus on both professional and
private passenger transportation. DTM is known as
an innovator and trend-setter within the sector and
now wishes to concentrate on the challenges of the
future.
Customer:
DTM
www.dtmtaxi.be

Distrilog Group
www.distrilog.be

